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-TO-] CHOICE 


or why are 
ucyrus-Erie Drills 
so popular? 


independent survey organization dis- 
ered that two out of three drill owners 
ferred Bucyrus-Erie rigs above all 
hers. Certainly one of the reasons for 
nis popularity is the size and quality of 
ne distributor organization. 

Owners of Bucyrus-Erie drills know 
they can work anywhere in the country 
and always be comfortably close to a 
Bucyrus-Erie distributor—and that these 
distributors offer 85 percent off-the-shelf 
parts service. 

Add to this the fact that Bucyrus-Erie 
drills give you a value that can’t be 
matched in initial cost, operating cost and 
maintenance, and the reason for their 
popularity is clear. 

For complete details write Bucyrus-Erie 
Company, Drill Division, Richmond, In- 
diana, Dept. 6W. 


‘BUCYRUS 
“s+ Backed by the Best in Service’ 
 "1-W 20-W 22-W 60-L 28-L 


You're ready for anything from residential 

to average-depth municipal and 

industrial jobs with this Bucyrus-Erie 60-L. 

BY Jt drills 6 to i2-in. wells to a depth of 1,500 
\ ind handles up to 2,750 pounds of tools. 
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Pitless Units for 
submersible pumps 
at competiti”” 


Pt 
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NOW / puy ExactLy 


You can cut the well casing below the frost line and install the Monitor PS spool- 
type unit. Or, you can use the regular well casing to above ground and install a 
Monitor PK L-type Kit. 



















Monitor PS units are available with alternative spools and caps . . . your choice 
between a plain spool or one that includes built-in air charger and accessible 
check valve. Also your choice of either water-tight. or ventilated casing caps. 
Monitor PK offers choice between Clamp-On or Weld-On Discharge Fittings, and 
a choice of water-tight or ventilated cap. 


Monitor PS or PK installations can be job-fitted . .. you choose and buy only what 
you need to fit the specific conditions of the job. Low price of both PK and PS 
units, coupled with easy installation, keeps your cost down and leaves you more 
room for profit. 


Rugged construction and quality workmanship of both the Monitor PS and the 
Monitor PK reduce the possibility of costly call backs . . . and only Monitor backs 
you up with a 5-year guarantee. 


AS LOW AS 


RETAIL 


FOR 
COMPLETE 
PITLESS 
UNIT 





MODERN WATER SYSTEMS. .. THROUGH RESEARCH 


In addition to the Monitor PS and PK, there are 
Monitor Pitless Units for every type of installation. 
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WHAT YOU NEED 


PS UNITS AND PK KITS ARE... 


e « « no heating is required. All water passages are 
below the frost line. 


« « « Neoprene O-rings between accurately ma- 
chined hot-dipped galvanized surfaces provide positive seals 
and permit easy installation and withdrawal. 


« « e quality pump installation made with one 
dealer call. No masonry work, no building construction. 


- ¢ e « Casing cap can be removed without discon- 
necting wires. Sealing designed to permit withdrawal of 
the entire assembly within the casing simply by lifting out. 
Replacement is equally simple. 


« « « backed by 85 years of pump ex- 





posal. 


et : . « € Monitor PS is approved by the Wisconsin Board of 
Health, and meets the strict-sanitation regulations of the 
Minnesota Board of Health and the Grade A milk producers. 
Monitor PK with Weld-On Discharge Fitting is approved ‘by 
Wisconsin Board of Health for sites serving no more than 3 
families. 
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For new catalog and low prices on more than 400 Monitor 
Pitless units, mail this coupon today 


ADVERTISING DEPT. 
MADISON, WISCONSIN 


NAME 
OCCUPATION 
STREET 

CITY 

MY DISTRIBUTOR IS 
CITY 
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ENDS 

WATER LOGGING 

PROBLEMS 


THE MARTINSON AIRCELL MAIN- 
TAINS CONSTANT AIR VOLUME 
WITHOUT AN INDUCTION SYSTEM! 


1 hie iverart water well svstem will have 
more trouble more breakdowns more 
MMLC Nance expense in the air induction 
system than in the pump _ itself Now, 
the exclusive Aircell ends all need for ain 
induction systems air volume controls 

small orifices that) corrode, clog, and 
THE MARTINSON AIRCELL 

Size for 12 to 120 gal- 


to maintain a constant volume. of — air. lon vertical tanks, in- 
cluding both 16x 48” 


Lhe \ircell separates the air from the 
] and 20 x 32” for 42- 


water, ending waterlogging problems. 

ral gallon tanks. Any size 
The Aircell is made of the finest surgical top plug available. 
rubber, with no taste or odor character 


cost money! 


fhe Aircell contains the tank air necessary 


MARTY SEZ: HOW AIRCELL WORKS 


M/STALLED 
MW/ OLD 
AMD EW 
TANKS 


20 LBS. PRESSURE 
Write for litera mh 


ture and name of 
nearest supplier. 


Aiuriizszon ‘ie 


PLANT SHEFFIELD, IOWA 


WATER WELL EQUIPMENT he Tee 
Fastern Warehouse, P. O. Box 256, Rur»s-y, N. |. \Caaazammmmmmmmmmmmmmmmmmmmmmmmala 
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Extra Profits for 
Berkeley Dealers 


with this NEW, low- 
cost Submersible! 


Sales spurt whenever you show this 
new 4” Berkeley Submersible, and 

no wonder! The Berkeley 4C delivers 
more water than jet pumps twice its 
size, yet costs less than the jet. Check 
the performance figures and the cost of 
your best 2HP jet pump at 200’... 
then compare the 1HP Berkeley 4C 
Submersible. This is performance 

that sells! 


Now picture the extra profits you make 
when you tap the rich 50 to 350 ft. 
market with this high performance 
submersible. And remember, you'll be 
offering extra quality features like the 
rugged, hermetically-sealed 
submersible motor, bronze diffuser 
cases, tough-as-nails nylon impellers, 
the ground and polished stainless steel 
shaft and the precise Berkeley 
machining throughout. These are the 
features that keep Berkeley pumps sold! 


If you'd like to add the Berkeley 4C 
Submersible to your line, talk to a 
Berkeley representative as soon as 
possible. Write today, on your 
letterhead, for our ““Be a Berkeley 
Dealer” kit. If you act today, we'll 
send a plastic-covered note pad, with 
gold leaf for personalizing with vour 
own signature .. . absolutely FREE! 


BERKELEY PUMP CO. 


827 Bancroft Way, Berkeley 2, Calif. 


4 ' k j FACTORIES IN: 
et ey Berkeley, Calif., Atlanta, Ga., 


Amarillo, Tex., Grand Island, Neb. 
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Now you 
can te// 
customers “...the plastic pipe 


on this job is guaranteed 
and bonded for 20 years!” 


—— 


> mi aaa 


It’s ORANGEBURG’ SP’ 2Zzstic Dive 


What a selling point! Tell your customer you use slit-proof 
Orangeburg SP—the only plastic pipe Guaranteed and Bonded 
for 20 years for cold water service. Tell him, too, the Bond will 
be made out in his name as written evidence you have used the 
finest-quality plastic pipe available. 


Under terms of Bond, repairs or replacements, INCLUDING LABOR 
costs, due to failure of pipe will be made at Orangeburg’s 
expense. You can’t lose. 











And it’s easy to apply for the Bond. When Orangeburg SP instal- 
lation is completed, send “Request for Bond” Form to Orange- 
burg. After approval, Bond is sent direct to your customer. 


Be first to cash-in with Orangeburg SP Plastic Pipe and the 
exclusive iron-clad 20-year Guaranty Bond offer. See your Au- 


thorized Orangeburg Wholesaler or write Dept. D-10 


Approved for drinking water by National Sanitation Foundation ® FLNTKOTE 


ORANGEBURG MANUFACTURING CO. * Orangeburg, N. Y. * Newark, Calif. 
A Division of The Flintkote Company, Manufacturers of America's Broadest Line of Building Products 
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Investment in new 
equipment and the 
establishment of 
a branch office 
and maintenance 





shop is drilling 
contractor 
John Rainsford’s 
way of ... 


y ¥ 
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Rainsford’s 60-L works on a well in his 
new yard at Langley, B.C. He operates 
four smaller churn drills and a rotary. 


Building to Fit 
His Territory 


by Ray Day 


N many respects, John Rainsford of 

Nanaimo, B.C., has a tough busi- 
ness. And yet, he’s putting forth extra 
effort and time to give his customers 
better service. His best, he figures, is 
not good enough. 

Rainsford has problems not many 
drillers face: 

(1) His business is located in one 
of the heaviest rainfall areas in North 
America. Streams and lakes are plenti- 
ful, eliminating the need for extensive 


underground water source exploita- 
tion. 

(2) A driller doesn’t have to go 
very deep to get good water, nor does 
he have.to drill too big a well. 

(3) His working territory is badly 
cut up by high mountains, poor roads 
and his headquarters is separated from 
the British Columbia mainland by a 
large body of salt water. 

Despite these obstacles—or perhaps 
because of them—Rainsford recently 
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Close-up shows dolly-type wheels 
mounted on front of drill. They add to 
rig's mobility and facilitate setting up. 


began to set up a new drilling branch 
office in the town of Langley, about 
35 miles east of Vancouver, B.C. At 
22314 Trans-Canada Highway, it is 
on a five-acre tract of land where 
equipment and drilling supplies can 
be based close to their own shop and 
maintenance headquarters. It will cen- 
tralize administration for mainland 
well drilling, establish an office at 
which customers can call and do away 
with expensive, excessive moving of 
drill rigs around a territory where 
that’s rather difficult. 


Proves Ability 

One of the first rigs at Langley is a 
Bucyrus-Erie 60-L. Its second job con- 
sisted of a 420-ft. well, which proved 
to potential customers Rainsford’s 
ability to get through almost any type 
local 


Tractor, rented from a 


construction firm, 


formation. Because there were known 
clay lenses around the 260-ft. mark, 
Rainsford’s driller, Robert Nelson, 
didn’t try to push through this mate- 
rial with the 10-in. hole he started. 


The 10-in. diameter was carried down 
past overburden, sand, gravel and 


loads bailings into an end- 


dump truck. Mud had to be hauled away to keep from plugging a drainage ditch. 


wn aimee maaan * lle. 
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Rainsford’s Failing rotary sinks a 4-in. 
well near White Rock, B.C. His 60-L 
handles all the large diameter work. 


hardpan into clay; then the diameter 
was dropped to eight inches and drill- 
ed to bottom. 

Despite the fact that this well had 
almost everything in the way of for- 
mations, it was successfully drilled 
without a fishing job and brought in 
a good water supply. The first well 
drilled by the 60-L developed a mu- 
nicipal supply for the town of White 
Rock, B.C., and test pumped at 350 
gpm. 


Recent Purchase 

The 60-L was purchased not long 
ago at Calgary, Alta. In addition, 
Rainsford operates four smaller churn 
drills, two diamond-drill rigs for ex- 
ploration work and a Failing rotary. 
The rotary is used chiefly for 4-in. 
work. The 60-L is the heavy-duty 
slugger and was purchased because it 
could swing a heavy tool string and 
get down through the hardest kinds 
of material to be found anywhere in 
the territory. 

At present, a full-time welder, 
working in the Nanaimo shop, takes 
care of all bit dressing with hardsur- 
facing rod. When the new Langley 
shop is finished, much of the main- 
land drill bit sharpening and equip- 
ment maintenance will be transferred 
there to eliminate the laborious logis- 
tical problem. 

Investment in the new shop and 
in new equipment, coupled with the 
establishment of a mainland branch 
office for Pacific Water Wells, Ltd., is 
Rainsford’s way of winning business. 
For it’s an axiom in water well drill- 
ing that the most highly skilled com- 
panies which give the best service are 
the ones that prosper. 
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MILWAUKEE HOSTS 1959 
NWWA EXPOSITION 


— 1,500 convention goers from 
all over the United States jammed 
into the baseball capital of the world 
last November 16-19 to attend the 
1959 National Water Well Exposi- 
tion. Activities were divided between 
the Milwaukee Municipal Auditorium 
and the plush Schroeder Hotel, both 
situated in the heart of the city’s down- 
town area. 

Unofficially, 39 states were repre- 
sented at the four-day meeting, with 
interested visitors checking in from 
such distant countries as Spain and 
Japan. Attendance figures made avail- 


| 
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able by convention staff members re- 
vealed that of the total registrants 
378 were drilling contractors, 620 
exhibitors, 229 non-exhibiting manu- 
facturers’ and suppliers’ representa- 
tives, 50 technical personnel, 164 
ladies, 12 children and 50 “guests”. 
Exhibits were displayed indoors, on 
the floor of the huge municipal audi- 
torium, which was also the focal point 
for technical and general sessions. 
Nearly 90 manufacturers of drills, 
pumps, plastic pipe, fishing tools and 
related products made up the list of 
exhibitors. In contrast with other 





Here are the newly elected officers of the NWWA. They include from left 


(front row): A. E. Fawcett, Houston, Tex., president-elect; R. O. Heater, Raleigh, 


N.C., president; 


Adam Rinbrand, Glen Rock, 


Contractors’ 


N.J., vice-president, 


Division. Back row (left to right): H. O. Meyer, Kirkland, Wash., treasurer; Glenn 
Miller, Brighton, Mich., secretary; and V. C. Mickle, Richmond, Ind., vice-president, 


M & S Division. 
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Not shown is J. F. Mann, Jr., vice-president, Technical Division. 











‘ 


These men will direct M & S Division activities for 1960. Front row (from left) : 
Minneapolis, 


Williams, R. R. Howell Co., 








Dave 


Minn., vice-chairman; Martin J. Rampp, 


Rampp Co., Marietta, Ohio; V. C. Mickle, Bucyrus-Erie Co., chairman of the board. 
Back row (from left): E. L. Alexander, George E. Failing Co., Enid, Okla.; G. E. 
Rogers, Clayton Mark & Co., Evanston, Ill.; and G. F. Briggs, Edward E. Johnson 
Co., Minneapolis, secretary-treasurer. Not present were Karl L. Elliott, Acme Tool 
Co., Parkersburg, W.Va., and R. W. Lewis, Fairbanks, Morse & Co., Chicago, Ill. 





years, the exhibit hall was opened a 
half day earlier — Tuesday morning 
instead of Tuesday afternoon — giv- 
ing viewers additional time to browse 
and make leisurely inquiries into 
products of interest to them. 


Attractive Displays 

For the most part, exhibitors used 
few gimmicks to attract visitors to 
their booths, a usual practice at past 
conventions. However, displays were 
attractively, even artistically, present- 
ed, with several manufacturers featur- 
ing a single product. For example, 
Bucyrus-Erie Co. had its ever popular 
working scale model of the 22-W 
cable tool rig on hand but featured 


the new 30 and 10-R rotary drills. 
This was done by means of field ac- 
tion photos and lettered display panels. 
Reda Pump Co. used much the same 
method to feature its new 3-in. sub- 
mergible pump. Many firms followed 
the same pattern. 

The 1959 annual meeting of the 
NWWA convened the first day of the 
convention, 9 a.m., Monday, Novem- 
ber 16. It was kicked off with a warn- 
ing that unless more legislative con- 
trols were enacted, the country’s un- 
derground water resources would be- 
come exhausted. 

“The problem is simple,” said Rus- 
sel O. Heater, Raleigh, N.C., subse- 
quently elected 1960 president of the 
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NWWA. “We are taking more water 
out of the ground than we are put- 
ting in.” 

Heater and others who spoke at the 
opening session called for more 
“water conservation programs” and 
warned that the federal government 
probably would step in if more states 
did not enact laws to control the use 
of underground water. 


Educational Sessions 

A primary objective of the conven- 
tion was to bring contractors abreast 
of latest drilling techniques and prod- 
uct developments, enabling them to 
better serve their customers in the 
year ahead. With this end in view, a 
series of 13 talks were given during 
the general and technical sessions 
Wednesday and Thursday, November 
18-19. 

The subjects discussed were: 

“Types of Water Treatment,” Rob- 
ert P. Oliver, Everpure Co., Chicago, 


Ill, and John Crane, Calgon Co., 
Pittsburgh, Pa. 

“Water Treatment Installation,” 
George Bojrab, Bojrab and Son, Ft. 
Wayne, Ind. 

“Geologic Mapping in Ground- 
Water Investigations,’ Stanley E. 
Norris, geologist, United States Geo- 
logical Survey, Columbus, Ohio. 

“Hydraulic Rotary Test Drilling 
and Sampling,” V. H. Dreeszen, as- 
sistant director of the conservation and 
survey division, University of Ne- 
braska, Lincoln, Neb. 

“Subsurface Sampling in Ground- 
Water Resource Studies,” J. E. Hack- 
ett, geologist, Illinois State Geological 
Survey, Urbana, III. 

“Electric Logging in the Develop- 
ment of Ground-Water Supplies,” P. 
H. Jones, district geologist, USGS, 


Ground-Water Branch, Memphis, 
Tenn. 
“Engineering Fundamentals  In- 


(Continued on page 40) 





New and outgoing officers of the NWWA, Women's Division, pose with a map 


of the United States showing new auxiliaries to 


state associations. From left 


are Mrs. Harold Meyer, Kirkland, Wash., new treasurer; Mrs. Floyd Oliver, Greeley, 


Colo., past (1959) chairman; Mrs. 


Robert Storm, Urbana, Ill., 


past (1959) 


corresponding secretary; Mrs. A. E. Fawcett, Houston, Tex., new chairman; Mrs. 


Glenn Miller, Brighton, Mich., 
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new secretary; 
Rock, N.J., new vice chairman, Contractors’ 


Adam Rinbrand, Glen 
Division. 


and Mrs. 
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National Water Well 
Exposition 





























Pump Manufacturers Outline 


N extensive, industry-wide sales 
A promotion program for 1960 was 
announced recently by the National 
Association of Domestic and Farm 
Pump Manufacturers. Plans for the 
program were revealed in detail at a 
dealer development seminar held in 
Milwaukee following the National 
Water Well Exposition. The seminar 
was attended by about 100 sales, ad- 
vertising and sales promotion man- 
agers of the member pump companies. 

Six representatives of the pump in- 
dustry reported plans for improving 
marketing techniques and _ helping 
pump dealers adopt modern sales 
practices. 


Unified Program 

Frank G. Hickey, vice president for 
sales, Sta-Rite Products, Inc., told the 
meeting that in 1960 the pump indus- 
try will use a unified advertising pro- 
gram with which individual manufac- 
turers and their dealers can coordinate 
their own advertising plans. 

“The 1960 program and this semi- 
nar are the result of more cooperation 
among manufacturers than was ever 
before possible,’ Hickey noted. 

Renewed emphasis will be placed 
on May as “National Water Systems 
Month,” with the first week of May 
set aside as “National Pump Display 
Week.” Kits of pump promotion ma- 
terial designed to enable dealers to 
promote the “month” will be mailed 
by the association to more than 60,000 
dealers. 

The kits include a store window 
streamer, a booklet entitled “How to 
Sell More Pumps,” instructions for 
setting up pump displays, new releases 
for local radio stations and news- 


H. S. Lauterbach, president of the NADFPM, 
addressed a dealer development seminar 
held by the association in Milwaukee. 


papers and a folder on use of the as- 
sociation’s new “Certified Perform- 
ance” seal. Hickey announced that a 
supply of advertising material and 
news stories would be sent directly to 
newspapers throughout the country. 

Hickey also showed the group the 
first copies of a new manual for deal- 
ers recently published by the associ- 
ation. The manual describes latest 
sales methods, installment buying 
plans, advertising and display, water 
systems installation and servicing. 

Hickey told the pump companies’ 
executives that they should work 
through their jobbers and wholesalers 
to help their dealers. 

Fred B. Hout, president of Barnes 
Manufacturing Co., called attention 
to an expanding market for individual 
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water systems, especially in new sub- 
urban areas beyond the reach of exist- 
ing municipal water plants. Hout is 
director ex officio of the manufac- 
turers’ association. 

“When water stops, all living 
stops,” asserted R. F. Webber, vice 
president for sales, The Deming Co., 
who pleaded ‘The Case for Individual 
Water Systems” at the seminar. He 
noted that in the event of failure of 
a central water system, the entire com- 
munity is without water. But if in- 
dividual water systems fail, neighbors 
can help each other in the emergency. 


Reverse Trend 


Webber noted, “a trend to group 
water systems has been underway for 
some time.” Improving water systems 
and servicing will help reverse the 
trend, he added. Pump manufacturers 
have a duty to spread more informa- 
tion on the advantages of individual 
systems over group systems, he said. 

Webber cited the following advan- 
tages of private water systems: they 
are designed for peak loads and will 
not need expansion; are subject to 
the control of their individual owners; 
are stable in cost and_ invariably 
cheaper than central systems; provide 
unlimited usage of water; and are 
usually designed to provide twice as 
much water per residence as a central 
system. 

The chief problem that the pump 
industry is facing is “not enough sales 
efforts being expended by too many 
dealers,” according to Sam A. Bunis, 
assistant general sales manager for 
Goulds Pumps, Inc. Bunis told the 
assembled sales executives that they 
must bring “automation” into the 
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Sales Promotion Plans 


dealers’ sales efforts. He said that the 
pump manufacturers must concern 
themselves with all aspects of market- 
ing, especially advertising. 

“The water system dealer is the key 
man in the pump industry,” said 
Bunis, “and we must talk to them in 
terms of how they can make more 
money.” 

Bunis listed these steps for helping 
dealers: 

“Interest him in the water system. 
Show him that water needs have 
tripled since 1938, from 25 gallons 
per day to 75... 

“Teach him to sell the way the 
customer has to buy—on installment. 
This is the accepted American way of 
doing business; it is not a method of 
collecting, but a method of selling. 
In the United States 63% of all appli- 
ances and 78% of all furniture are 
bought on time payments... 

“Show him the need for a water 
systems expert in his area... 

“Teach him to sell at a profit...’ 


> 


Reach New Markets 


Joseph C. Lowey, general manager 
of sales, Clayton Mark & Co., offered 
suggestions on how manufacturers can 
help dealers meet competition and 


reach new markets. He said govern- 
ment information available from 
county agricultural agents should be 
used in gauging a rural market. 
“The pump industry cannot offer 
good service to its Customers except 
through dealers,’ Lowey added. 
Ways to “upgrade” pump dealers 
were offered to the seminar by Jerome 
H. Matson, marketing manager of 
Sta-Rite Products, Inc., who urged the 
(Continued on page 40) 





in the water systems business 
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TO FOLLOW 


Shipments of Tait water systems have increased 
each year —over the previous year—since 1948. 
During the latter part of this period industry-wide 
shipments were on a steady decline. This means 
simply that Rapidayton wholesalers and their 
dealers sell more pumps at a time when the aver- 
age pump wholesaler and dealer are selling less. 

It is gratifying that the industry picture now 


TAIT sales 1955-1959 


INDUSTRY sales 1955-1959 (estimated 


looks better. But the record proves that when 
most pump brands were either on a decline or show- 
ing erratic spurts at best—Rapidayton climbed 
up and up. Through good times and bad (includ- 
ing the 1958 recession) Rapidayton sales contin- 
ued to mount. And they are still climbing today! 
What are the reasons why this one company 
has attained a dominant position of leadship? 


Reasons for Tait Progress 
Tait’s success—and the success of 
Rapidayton wholesalers and their dealers 

-has been the result of (1) strong, pro- 
gressive management, (2) sound product 
development, (3) consistent distribution 
policies, (4) powerful customer sales sup- 
port, and (5) year-around advertising. 


1. Strong, Progressive Management 

A carefully-chosen management team, as- 
sembled at Tait over the past ten years 
by dynamic President Louis Wozar, pro- 
duced complete new lines of both jet and! 
submersible pumps—including the devel- 
opment of submersible motors — within} 
the incredibly short period of six years. 
These products were introduced — with} 
many exclusive features — precisely at 
times when they could be used most ef-/| 
fectively by Tait customers to boost both 
volume and profit. Advanced product de- 
signs and automated manufacturing 
methods have enabled Tait to maintain 
exceptionally high quality while keeping 
prices at a low competitive level. 


2. Sound Product Development 

A greatly-expanded research and engi- 
neering program at Tait anticipated the 
increasing demand for high capacities 
and greater pressures. This led to the 
development of more efficient jet types 
and more saleable features (widely 
copied but never equalled), and to the 
placing of increased emphasis on sub- 
mersibles, including both 2- and 3-wire 
advanced models. Unable to find a motor 
perfectly suited to submersible pumps, 
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Tait developed its own (the most modern 
oil-filled type), and is currently the only 
pump firm which makes the complete 
motor, including laminations. Tait subs 
and motors are perfectly matched, model 
for model, for better performance and 
longer life. 


3. Consistent Distribution Policies 
For the continued protection and benefit 
of every Rapidayton customer, consistent 
distribution policies are strictly followed. 
Tait’s 50-state network of wholesale dis- 
tributors provides on-the-spot availabil- 
ity of the types of pumps and water 
systems which best fit the requirements 
of that locality. In addition, these distrib- 
utors offer technical and sales assistance, 
stock spare parts and give quick service 
help. The Tait distribution plan assures 
top profits because it is geared 100% to 
the local level, the dealer level. 


4. Powerful Customer Sales Support 

Tait recognizes a definite responsibility 
These are the solid, logical reasons why business 
is good with Tait wholesalers and their dealers. 
These are the reasons why Tait customers from 
coast to coast are steadily increasing their margin 
over all competition. They know that it is easier 
and more profitable to follow the leader. What 
they have learned may provide a wise tip for you: 


to provide aggressive dealer sales sup- 
port for year-around promotion. Included 
are “packaged” promotions designed to 
do specific jobs. The “Tait Plan,” devel- 
oped to obtain the closest cooperation 
between wholesalers and their dealers 
and local rural electric systems, has no 
equal in promoting the increased use of 
water. Tait’s time payment plan makes 
pump merchandising easy, without add- 
ing to a dealer's financial responsibilities. 


5. Aggressive Year-round Advertising 


Tait’s comprehensive national advertis- 
ing campaign to the trade and to the 
consumer is recognized as the hardest- 
hitting in the industry. Individual 
messages are sharply pinpointed for 
maximum effectiveness to the various 
segments of the trade and consumer pub- 
lic. And with full 12-month coverage, 
Rapidayton advertising is read by your 
customers every day in the year — not 
merely during peak selling seasons. 


Stock and sell Rapidayton water systems in 1960. 
From this one source you can get everything you 
need in jets and subs. You can expect continued 
leadership from Tait in ’60 as in the past—with 
entirely new developments: innovations in product 
design, powerful new merchandising programs, 
and added opportunities to increase your profits. 


division The Tait Manufacturing Company, 


©is60 trait mFG. co 





News of the month 





Meyers Pushes 
Winter Sales 


In an effort to spur sales of pumps 
and water systems during usually 
slack winter months, The F. E. Meyers 
& Bro. Co., Ashland, Ohio, has 
launched an aggressive and large-scale 
winter advertising-merchandising pro- 
gram. 

The program is aimed primarily at 
the distributor-dealer level and is de- 
signed to ‘convert thinking from sell- 
ing pumps only during a_ specific 
season to making it a year-long profit 
venture.” It is being supported by ads 
in leading farm and home magazines 
during November, December, Janu- 
ary and February and is also being 
backed with “winter trade ads.” 

Other points of the program in- 
clude a local dealer cooperative ad- 
vertising program; a free dealer profit 
kit, which includes direct mail cards, 
ad blow-ups and envelope stuffers; a 
pump dealer aid catalog listing more 
than 25 selling aids; a “Time Payment 
Selling Program”; and a bonus plan 
for the pumps each dealer sells this 
winter. 


Franklin Purchases 
Gulfstream Plastics 


Franklin Plastics, Inc., Franklin, 
Pa., manufacturers of the nationally 
known line of DUR-X plastic pipe 
and fittings, has announced the pur- 
chase of Gulfstream Plastics, Inc., 
Hialeah, Fla. New operating person- 
nel of Gulfstream will include Dixon 
P. Downey, president, and Robert J. 
Litzinger, vice president and resident 


general manager. Charles W. Mitchell 
will continue as resident sales man- 
ager. 

Gulfstream will be run as a wholly 
owned subsidiary of Franklin and will 
continue its activities in the custom 
injection molding field. In addition, it 
will manufacture some DUR-X plas- 
tic pipe fittings. 

Gulfstream is reportedly one of the 
most completely equipped and mod- 
ern plants in the South. It will be 
supported and assisted by Franklin in 
bringing better service to its cus- 
tomers. 


Catalog Features 
Frost-Proof Pump 

The Baker Man- 
ufacturing Co. has 
issued a_ catalog 
that puts the spot- 
light on the firm’s 
most recent de- 
velopments and 
improvements of 
its Monitor pitless 
units. 

Three units are 
highlighted. The 
Monitor PJ — 
which Baker of- 
ficials claim is the 
first frost-proof jet 
pump that com- 
bines the safety of 
pitless installation 
with economy of the jet pump—is 
featured in this issue. 

Other newcomers are the Monitor 
PS, a pitless unit for submersible 


Continued on page 32) 
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THOMPSON PIPE & STEEL COMPANY 
l 
| 
| 
| 


3007 Larimer Street e 


SL renee 
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STAINLESS STEEL 


WELL CASING 


Corrosion is stopped by welded stainless steel casing. If acid 
or alkaline soil conditions present a problem...then stainless 
steel well casing is your permanent solution. 


4 Perforation Styles 


Cc. TWIN FLOW. Water enters 
from opposite sides of perfor- 


A. LOUVRE. Louvre down 
keeps fine sand out. Very 
popular for gravel packed 
rotary drilled wells. 


B. DOUBLE LOUVRE. Up to 
50% more perforated area. 
Up to 8 ga. thickness, min. 
diam., 10”. Very strong. 


ations 1/2” to 1” long, 1/16” 
to 1/4” deep. 

D. STANDARD. Popular for 
fine sand at moderate depth. 
3’ to 21’ lengths, as desired. 


4 Field Joints 


PLAIN END 


With butt 
strap for fast 
field welding. 
Line-up holes 
insure true 
joining. 


PLAIN END 


For welding... 
popular for 
modern, quick 
assembly of 
black welded 
casing. 


ce ca GD GS SS SD SD GED GND SED SED GE GED SD GD ND SD SEND GENES ES GED GES CEES CED SED GED ND cl 


For riveting . . 
popular for 
vanized, 
casing. Tapered 
ends, 
punched. 


Denver 1, Colorado e 


LAPPED JOINT LAPPED JOINT 


: For bolting... 
gal- 5/16” T-head 
bolts can be in- 
stalled from out- 
side. 


riveted 


Bang 


TAbor 5-1241 





Plastic Pipe ad with no picture? 


A picture can be deceiving. Almost all plastic 


Why no 
picture? 


There are scores of brands of plastic pipe 
on the market... made of many different 
kinds of plastic materials ...wonderfully 
improved over the early plastics. All are 
labeled “rust resistant”... but total results 
may be good, bad, or indifferent depend- 
ing on the choice you make. Here’s what 
to look for: 


The universal material? No such thing. 
No one plastic (no metal, for that 
matter) can handle all liquids...no one 
has all the properties required of a truly 
universal pipe. Closest to it are Ace 
Riviclor (Rigid PVC) and Ace-Ite (ABS 
rubber-plastic blend). Riviclor is a little 
better on chemical resistance, and Ace-Ite 
is a little better on impact strength and 
heat resistance. Both cost about the same, 
are rigid, and come in 20’ lengths. Ace 
Supplex (Polyethylene) is flexible; 
comes in 100’ to 400’ coils. All are OK for 
drinking water and also for chemicals 
used in treating water. Of course they’re 
immune to rust, rot, soil and electrolytic 
corrosion. 


Are plastics fully approved for drinking 
water? Yes...the National Sanitation 
Foundation at University of 

Michigan attests with this seal § 

that they regularly test Ace > 
Riviclor, Ace-Ite, Ace Supplex and cer- 
tain of our other brands of plastic pipe, 


* 


pipe looks the same...some even looks like 
metal pipe. The difference is a matter of service 
...and piping that goes wrong can be mighty 
expensive. A picture means nothing... but... 


and certify them non-toxic. These mate- 
rials are odorless and tasteless as well 
as non-toxic. 


Are plastics strong enough? Hundreds of 
water works and thousands of chemical 
plants (all very critical people) say yes! 
Plastic pipe is now available in several 
wall thicknesses for working pressures 
to 490 psi. It takes plenty of hard knocks, 
and resists accidental cutting and 
damage quite satisfactorily. 


Where do I use it? For wells and farm 
water systems. For construction job 
water lines, industrial piping, mine 
drainage systems. For lawn and golf 
course sprinklers...recirculating water 
lines in air-conditioning. We’ve supplied 
miles of pipe for successful installations. 
If you haven’t yet put some underground 
for test, it’s time to start. Nothing takes 
the place of personal experience. 


How can I dodge the pitfalls of “trial and 
error?” Go to a company that has no axe 
to grind...a company with the widest 
experience. We, for instance, supply 
eight different kinds of pipe...with fit- 
tings and valves to match. For truly 
unbiased advice...backed by 100 years 
of experience...and prices as low as 
you’ll find anywhere... jm : 

come to American Hard (=) 
Rubber Company. Q 


Write John R. MacKay, 200 East 42nd Street, New York 17, N.Y. for literature kit ARS-1; 
most complete information available from any manufacturer. No cost or obligation. 


AC a Rubber & Plastics Equipment 
by AMERICAN Hard Rubber Company 


IC DAC E 
division of AMERACE Corporation 
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A man took a walk in the local 
park and sat down beside a fat gentle- 
man who was asleep. There were at 
least 25 flies on his nose. He woke 
up and looked at the flies. Too lazy 
to brush them off, he fell asleep again. 
Suddenly a bee came along and stung 
him right on the point of his nose. 
He woke up with a start, looked at 
the flies and said, “There’s always got 
to be a smart aleck in the crowd. Just 
for that, everybody off, everybody 
off!” 


“Ye’re a hard worker, Dooley,” 
commented Casey to his _ fellow 
laborer. “How many hods av mortar 
have ye carried up that ladder today?” 

“Shh, man!” whispered Dooley. 
“I’m foolin’ the boss. I’ve carried the 
same hodful up an’ down all day, an’ 
the damn fool thinks I’m workin’.” 


The couple had just been rescued 
from a tiny island after three days 
and nights. The girl extended her 
hand to the man and said: “Charlie 
you're a dear and thanks for being 
such a gentleman. Too bad you didn’t 
know this gun was empty, isn’t it?” 


“I am very absent-minded,” said 
the professor. “I often find names and 
phone numbers written in my memo- 
book, but I can’t remember what per- 
sons they represent. Recently I did a 
general checking up. The name and 
address of one man baffled me, so I 
wrote him, asked if he had ever heard 
of me and if I was supposed to do 
something for him. He wrote back 
saying I had already done it. He was 
my wife's first husband.” 


January 1960 


‘Pour me a drink too boys ... I'd like to 


make a farewell toast!’ 


A little old lady riding on a bus 
was anxious not to pass her destina- 
tion. She poked the driver with her 
umbrella and asked, “Is that the First 
National Bank?” 

“No, madam,” he replied. “That's 
my rib.” 

Fortune Teller: “You'll be poor 
and unhappy until you are 40.” 

Client (hopefully): “Then what?” 

Fortune Teller: “You'll get used 
to it. 


Oscar was picked up the other day 
for being drunk. The next morning 
his lawyer consulted him. 

“How long is it going to take us 
to get through with this case?” asked 
Oscar. 

“Well,” said the lawyer, “about 45 
minutes for me and about 10 days 
for you.” 
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Again BURKS gives you more to sell to 
help you sell more with these new, ready- 
to-install 30-gallon water systems. 
Available in 19 models, in three different 
series, there’s a model for practically 

any installation—either shallow or deep well. 
So if you want to be set to sell and satisfy 
all of your prospects, rush the coupon 

to us for full details. Then you, too, can 


Go and Grow with Burks 


53) 
f , f The pump with 
“Life-Lok"’ for up to 40% longer life. Seif-prim- 


PER TURBIA RIE 


ing. Slow-speed operation—1725 rpm. Dual-pur- 
pose pump—shallow or deep well. 1% through 1 
hp sizes with capacities up to 1320 gph 


LTI-STAGE CENTRIFUGAL—HV SERIES. For 
greater capacities at higher pressures from 
deeper settings. Compression type fittings. Two 
and three stage pumps— 2 through 1% hp 
sizes with all bronze pumping parts. Capacities 
up to 2310 gph. 


MULTI-STACE 


SINGLE-STAGE CENTRIFUGAL—HV SERIES. Pat- 
ented ‘‘KAM-ACTION’’ bronze impeller-diffuser 
combination. 1/ through 1 hp sizes with capaci- 
ties to 1840 gph. 


© 


building quality pumps since 19/4 


PUMPS 


AND WATER SYSTEMS 


DECATUR PUMP CO., 66 Elk St., Decatur, Ill. 
Please rush details on: 


(_] New 30-gallon systems 
(_] Full line of BURKS water systems 


NAME 
POSITION 
COMPANY 
ADDRESS 

TOWN 
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“HI-LASTIC” MEASURES UP! 


e cuts wire line costs 
e speeds drilling 


Macwhyte “‘Hi-Lastic” is a super- 
tough, extra-spring line, originated 
by Macwhyte, and specially de- 
signed for drilling water wells or 
blast holes to 1000 ft. depth. 


“‘Hi-Lastic”’ line’s unusual elastic- 
ity gives more snap — strikes a 
harder, faster blow with every drop 


Iig 


of the tool. Internally lubricated 
strands resist moisture, corrosion, 
and internal friction. 


Your Macwhyte distributor can 
supply you with “Hi-Lastic” in 4", 
54", 9/16", %", and 7%” when you 
need it! Drilling lines with plastic 
core are available on special order. 
Write for your free copy of “How 
to get more service from your water 
well lines,” Bulletin 5990. 
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MACWHYTE Wiu Rope COMPANY 


2900 Fourteenth Avenue 
OF WIRE ROPE 


MANUFACTURERS 


January 1960 
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News... 


(Continued from page 26) 


pumps when the casing is cut, and 
the Monitor PK, a pitless unit kit used 
when the casing is bored. 

The catalog has been brightened 
for easy reading. Type is larger, color 
is used more extensively and illustra- 
tions are larger and more easily identi- 
fied. A pump-type selector chart and 
a new ordering plan make pump 
selection easier. 

Catalogs are available by writing 
to Baker Manufacturing Co., Dept. 
TD, P.O. Box 1645, Madison, Wis. 


Reda Developes Submergibles 
For 3-in. Wells 


Reda Pump Co. has developed two 
new submergible pumps for 3-in. 
wells. They are the Reda X-4 and 
X-7. The X-4 provides capacity to 
over 400 gph and the X-7 to over 
600 gph. Both units are 12 hp, 115 
volt, single-phase models. 

“This is the first major break- 
through in submergible pumps since 
Reda introduced the first submergible 
motor pump unit for a 4-in. well 
many years ago,’ said a spokesman 
of the firm. "The Reda X-4 and X-7 
open the way to greater sales and 
wider markets for submergible pumps. 
It is what we call a breakthrough to 





When Writing 
Advertisers, 
Please Say You 
Saw It In 
THE DRILLER. 


Thank You. 











the 3-in. well market, formerly ex- 
clusive to other types of pumping 
equipment. For the first time,” he em- 
phasized, “submergible pumps are 
available for wells of less than 4-in. 
diameter.” 

Bulletin R-685 fully describes the 
units. It is available from Reda Pump 
Co., Dept. TD, Bartlesville, Okla. 


Dealer Promotion Piece 
Available from Tait 


A dealer promotion piece, “Your 
own private water system serves you 
best,” is now available from Rapiday- 
ton Div., The Tait Mfg. Co., Dayton, 
Ohio. 

Designed to help dealers in com- 
petitive situations with other types of 
water supply systems, the 4-page fold- 
er discusses the selection of the proper 
well site and then lists the most im- 
portant advantages of the private 
water system. 

Among the advantages given are 
greater freedom in the choice of a 
building site; unrestricted use of water, 
24 hours a day; fresher water; greater 
economy; emergency protection in the 
event of an atomic attack. 

For a copy of the folder write 
Rapidayton Div., The Tait Mfg. Co., 
Dept. TD, Dayton, Ohio. 


Bulletin Describes Apco 
Turbine Pumps 


A new 8-page bulletin, No. S-111, 
illustrates and describes the latest fea- 
tures incorporated in the new design 
of the Apco turbine-type pumps by 
Aurora Pump Div., The New York 
Air Brake Co. Also included in the 
bulletin are: exploded views, selec- 
tion tables, limitation charts, dimen- 


(Continued on page 34) 
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makes a completely 


weldless 


alloy-steel 


jar 


— drills up to 4. 
times more 
— footage-with 
a fewer fishing 


and cata- 
log see 


your jobs 
Spang 

dealer or 

write to: 


SPANG & COMPANY 


DEPT. 04 @® BUTLER, PENNSYLVANIA 


For over 60 years Manufacturers of Spang Weldless Jars and a Complete Line of Cable 
System Drilling and Fishing Tools for Oil and Gas Wells, Prospect Drilling and Shot Blast Holes, 
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(Continued from page 32) 


sions, construction specifications and 
detailed engineering-architects speci- 
fications. 

This line of pumps has capacity 
ranges up to 150 gpm, pressures to 
300 psi and temperatures to 275° F. 
They are especially adapted to such 
applications as boiler feed, condensate 
return, fresh water service, brine serv- 
ice, ice water circulation, filter service, 
LPG service, transfer service, caustic 
liquid handling, sprinkler service, 
spraying service, water treatment and 
booster service. 

For further information write Au- 
rora Pump Div., The New York Air 
Brake Co., Dept. TD, Loucks St., 
Aurora, III. 


Penetrating Oil Available 
in Aerosol Cans 


Using a special light oil formulated 
to free corroded parts fast, Sprayon 
No. 203 penetrating oil is packed in 
self-spraying aerosol cans for pinpoint 
delivery and quick penetration. It is 
ideal for lubrication of tight-fitting 
parts and will not harm painted sur- 
faces, according to the manufacturer, 
Industrial Supply Div., Sprayon Prod- 
ucts, Inc., Cleveland, Ohio. 

A free handbook is available from 
Industrial Supply Div., Sprayon Prod- 
ducts, Inc., Dept. TD, 2075 E. 65th 
St., Cleveland 3, Ohio. 


Pump Support Noiseless, 
Free of Vibration 


A completely rigid support that 
keeps the water pump safely off the 
floor has been marketed by the Camp- 
bell Mfg. Co., Boyertown, Pa. Cush- 


Campbell's noiseless pump support. 


ioned with a layer of neoprene rubber 
along the entire touching surface, this 
mount is reportedly noiseless and free 
of vibration. It fits all standard 16, 
18 and 20-in. diameter vertical tanks 
and will accommodate any type water 
pump. 

The support comes complete with 
fittings. Installation is said to be quick 
and easy. Brackets are slipped around 
the tank at the height desired. Mount 
and back bracket bolts of the support 
are then tightened and the pump can 
be securely bolted into place. 

For further information write the 
Campbell Mfg. Co., Dept. TD, Boyer- 


town, Pa. 


Announce Winners 
of Goulds Contest 


Winners of the national “Super 
Sub Contest,’ sponsored by Goulds 
Pumps, Inc., Seneca Falls, N.Y., have 
been announced by the firm. 

More than 2,000 contestants from 
virtually every state in the union com- 
peted for 31 prizes. To enter, an in- 
dividual had to complete a crossword 
puzzle of 67 words testing their in- 
formation concerning submersible 
pumps and then add a fourth line 
completing a jingle on Goulds “Silent 
Flow Submersible” pump. 

Winner of a Sylvania stereophonic 

(Continued on page 39) 
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NEW HIGH-PRESSURE 
MULTI-STAGE WATER SYSTEMS 
AT SINGLE-STAGE COST! 


Latest triumph of Jacuzzi Bros. engineering 
leadership ... the new STAR line. . . five completely 
new series of water systems ... every pump 
a multi-stage unit to provide more water at higher 
pressures . . . plus greatly simplified mechanical 
design and important new engineering 
improvements . . . all at the cost 
of an ordinary single stage pump! 


FOR DEEP WELLS — self-priming jet sys- 
tems for lifts to 400 feet. 


FOR SHALLOW WELLS — self-priming 
jet systems for lifts to 25 feet. 


SUBMERSIBLES, TOO — for 4, 6, & 8 


inch diameter wells and larger. 


UNIVERSAL 














STAR Fegt.. PUMPS AND WATER SYSTEMS 


Contact us for literature and dealership opportunities 


4100 Bayless Ave., St. Louis 23, Mo. 
JACUZZI BROS. Inc. | Jacuzzi Ave., Richmond, Calif. 


Canadian Factory: Jacuzzi-Universal: Canada Ltd.: Martin Grove Rd. & Rexdale Blvd., Rexdale, Ontario 
Mexican Factory: Jacuzzi-Universal, $.A., Apartado Postal 1537 Monterrey, N. L., Mexico 
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REDUCE SERVICE CALLS 


GET BETTER FOOT VALVE OPERATION 


~Lalofle, 


WITH 
STRATAFLO 
FOOT VALVES | 


Save the cost of foot valve serv- G 
ice calls by installing Strataflo q 
Foot Valves. Valves have only 4g 
one moving part. No springs. 4 
The Buna-S rubber poppet won’t 4 
stick or leak. Wire brass strainer : 
won’t clog or corrode. These 
valves reduce wear and tear on U 
pumps, increase water flow and U 
stop leakage. Ideal for jet-type U 
pumps. Order Strataflo Foot OC 
Valves today to reduce service CO : 
4 4 
S 
< 
9 
e 
& 
¢ 





















headaches. Write for bulletin 
number 103 showing Strataflo 
Foot Valves and Check Valves. 


Order from your jobber. 


STRATAFLO PRODUCTS, INC. 


FORT WAYNE, INDIANA 
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hi-fi was Barb Well Drilling Co., 
Rockville, Mo. Five second prize win- 
ners of Goulds series UE submersible 
pumps were F. E. Black, Watertown, 
Conn.; Joseph H. Hunsicker, Potts- 
town, Pa.; Frank C. Rountree, Orange- 
burg, S.C.; C. H. George, Winona, 
Miss.; House Hardware Co., Three 
Rivers, Tex. There were also 25 
honorable mention winners. Each was 
given a glass-faced, aluminum-backed 
Goulds thermometer. 


A. O. Smith Unveils 
Jet Pump Motor 


A fractional horsepower jet pump 
motor—said to combine true integra- 
tion with the pump it drives and the 
protection, accessibility and stream- 
lining of its functioning parts—has 
been unveiled by A. O. Smith Corp. 

The new Smithseal jet pump motor 
has a sealed cavity in its drive end 
casting to permit the pump impeller 
to couple directly to its shaft. This de- 
sign eliminates the usual adapter cast- 
ing and pump stub shaft. 

A totally enclosed, removable can- 
opy housing guards the starting 
switch, actuator, capacitor, thermo- 
stat and terminal board. By grouping 
these parts in the opposite-shaft-end 
canopy, the design tends to eliminate 








A. O. Smith’s jet pump motor. 
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VON RUDEN Hydra-Flex 
PORTABLE DERRICK 


Hydra-Flex Hydraulic Motor drives heavy- 
duty, plod ap 3 ton winch with 
hydraulic-smooth engagement and _ release. 
Pull varies with boom angle . . . ton and 
a half at 60 degree boom elevation. Boom 
easily raised or lowered for inside tower or 
inside building work, hydraulically handled 
for transport or any boom position. 


Write for complete information 
Distributor Inquiries Invited 


HYDRA-FLEX, INC. CLAREMONT 1. 


MINNESOTA 


external protrusions and to stream- 
line the motor. 

Smith claims to have originated and 
to be exclusive manufacturers of the 
sealed capsule design. It builds the 
design into its single and three-phase 
jet pump motors from 1 to 3 hp, 
as well as all of its general purpose 
single-phase motors. 

For further information on this jet 
pump motor write A. O. Smith Corp., 
Electric Motor Div., Dept. TD, Tripp 
City, Ohio. 


Brochure Describes 
Unibase Turbines 


The availability of a new full-color 
brochure on its recently released 
Unibase Turbine Pump Motors, type 
HV-1, has been announced by U. S. 
Electrical Motors, Inc. The new 
brochure features a cross section of 
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CHARLES CRUMB 


Wanted by the FBI 

This man deserted the United 
States Navy in July, 1951. He is 
known to have been a drill op- 
erator and may be seeking or 
doing this type of work. 

Born, August 25, 1923, River- 
head, N.Y.; height, 5 feet 9% 
inches; weight, 158 pounds; hair, 
light brown; eyes, blue-hazel; may 
be wearing glasses. 

If you know, or if you believe 
you have seen this individual, 





please call your nearest FBI office. 








the Unibase motor and a full explana- 
tion of its various design features. 
There are details on the motor’s in- 
tegral construction. 

Copies of the brochure, Bulletin 
No. F-1975, may be obtained by 
writing to U.S. Electrical Motors, Inc., 
Dept. TD, PO Box 2058, Terminal 
Annex, Los Angeles 54, Calif. 


Pump... 


(Continued from page 23) 


industry sales executives to work 
through their sales supervisors and 
wholesalers to reach the thousands of 
water pump dealers in the country. 
He urged his audience to choose 
qualified men to conduct sales meet- 
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ings to follow through on the promo- 
tional plans of the association. 

Paul J. Mundie, a consulting psy- 
chologist from the firm of Humber, 
Mundie & McClary, enumerated essen- 
tial qualifications of a salesman and 
told the executives how to find poten- 
tial salesmen. 

Five things that make a good sales- 
man, according to Mundie, are: effec- 
tiveness in the use of intelligence, 
emotional maturity, ability to get 
along with people, ability to organize 
work and get it done in the least 
time and “insightful motivation.” 

Mundie said that in interviewing 
potential salesmen, it is important to 
let the applicant do most of the talk- 
ing so he can reveal what he is and 
what he has done. The interviewer 
should listen and watch for patterns 
of success or failure in the applicant's 
past activities. 

He told the executives that it is also 
possible to improve the men they have 
on the payroll. Only about 2 or 3% 
of personality improvement a year is 
possible, but that much improvement 
will yield a tremendous change in a 
man’s effectiveness, Mundie declared. 


Exposition... 


(Continued from page 17) 


volved in Bottom Hole Tool Drill- 
ing,” J. D. Gardner, Mission Manu- 
facturing Co., Houston, Tex. 

“Maintenance and Field Practice of 
Down-the-Hole Percussion Drills,” 
John W. Kellam, Gardner Denver 
Co., Quincy, Il. 

“Proper Application and Perform- 
ance Capabilities of Down-the-Hole 
Tools,” Robert D. Knodle, Ingersoll- 
Rand Co., New York, N.Y. 

“Application and Limitation of 


(Continued on page 42) 
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ACME 
DRILLING 


JARS 
Carbon or Alloy Steel 


You can't see the higher quality steels and the 
controlled heat treating procedures that help make 
Acme jars last longer. Nor can you see the experi- 
ence and integrity that stand behind these Acme 








products. 


a Sseacuniee sana eR NNN SAS 





But you can see the Acme trademark—the stamp 
that means these jars have passed many exacting 
tests of quality control. 









Acme offers two types of drilling jars—CARBON 
STEEL, first choice with many drillers and ALLOY 
STEEL, for extra footage and longer life. 


Both type jars are warranted for a specific 
amount of wear—NO time limitation on the warranty. 


Write Dept. 20 for Tool Catalog 
Sold through dealers everywhere 





January 1960 41 











Exposition ... 


(Continued from page 40) 


Methods Used to Analyze Pumping 
Test Data,’ W. C. Walton, engineer 
in charge of ground-water research, 
Illinois State Water Survey, Urbana, 
Ill. 

“Design of Well and Well Fields 
in Texas Gulf Coast Sediments,” M. 
L. Klug and William F. Guyton, hy- 
drologists, William F. Guyton & As- 
sociates, Austin, Tex. 

“Methods for Developing Water 
Wells,’ William A. McEllhiney Sr., 
president, J. P. Miller Artesian Well 
Co., Brookfield, III. 

“Maintenance and Rehabilitation 
of Water Wells,” L. M. Miller, con- 
sulting ground-water hydrologist, 
Jones, Henry & Williams, Toledo, 
Ohio. 


Feature Skit 


In addition to the talks, a water 


purification and treatment drama 
highlighted Wednesday morning's 


general session. Called “Service Makes 
the Difference,’ purpose of the skit 
was to interest drilling contractors in 
taking a more active part in treatment 
and purification of water supplies. It 
starred such thespians as Anna Marie 
Andrew, wife of past NWWA presi- 
dent Howard F. Andrew, Idaho Falls, 
Idaho; Phil Wagner, Fairbanks, Morse 
& Co., Chicago, Ill.; Marvin Berge- 
leen, son of Melvin Bergeleen, a con- 
tractor from Woonsocket, S.D.; 
George Bojrab, Bojrab and Son, Ft. 
Wayne, Ind.; John Holmes, Byron 
Jackson Pumps, Inc., Chicago; and 
John Crane, Calgon Co., Pittsburgh, 
Pa. 

The skit was presented in two acts, 
one before and one immediately after 
the talks on water purification and 
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treatment. It was sponsored by the 
M & § Division pump committee. 

To complete all business affairs of 
the NWWA by Tuesday, November 
17, so those in attendance could get 
full benefit from the exhibits and 
speaking program, committee meet- 
ings were scheduled for Sunday, No- 
vember 15, one day before the ex- 
position officially opened. 


Set Standards 

Among those reporting, the Legis- 
lative and Government Affairs Com- 
mittee voted and passed a resolution 
that the NWWA go on record with 
the Federal Housing Authority, ad- 
vising that FHA employes “should not 
influence FHA-financed projects to- 
ward a central water system where in- 
dividual water systems will adequately 
serve the purpose.” It also requested 
FHA-financed projects have minimum 
well standards to suit and fit local 
conditions. 

The same committee plans to draft 
a letter to the United States Depart- 
ment of Internal Revenue. The letter 
will point out the “unjustness” of the 
Federal Highway Users’ Tax “as it 
applies to contractors’ well drilling 
machines.” It will ask for an abolish- 
ment of that part of the law applicable 
to well drilling machines or, as an 
alternative amendment, “ask to put 
the tax on an equitable basis.” 

Election of new officers took place 
Wednesday, November 18. R. O. 
Heater, Raleigh, N.C., was voted 
president and A. E. Fawcett, Houston, 





When writing advertisers, 
please say you 
saw it in 
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Tex., president-elect. Others who will 
serve in an executive capacity for 
1960 are Adam Rinbrand, Glen 
Rock, N.J., vice-president, Contrac- 
tors Division; V. C. Mickle, Rich- 
mond, Ind., vice-president, M & S 
Division; J. F. Mann, Jr., vice-presi- 
dent, Technical Division; Glenn Mil- 
ler, Brighton, Mich., secretary; and H. 
O. Meyer, Kirkland, Wash., treasurer. 

There was plenty to do at the con- 
vention socially, too. A get-acquainted 
party was held in the Crystal Ball- 
room on the fifth floor of the Schroe- 
der Hotel Tuesday night, November 
17. The famed Steve Swedish and his 
orchestra played for dancing. An add- 
ed entertainment feature included the 
Unger Bavarian Dancers, who put on 
a show in native costume. A fitting 
climax to the convention was the an- 
nual banquet, which took place Thurs- 


day evening, November 19, at the 
Schroeder. Carl Hawver, Washington, 
D.C., again acted as master of cere- 
monies. 

Ladies attending the convention had 
a full schedule. There were morn- 
ing coffee hours, business meetings 
and luncheons. They heard a talk on 
Milwaukee by Miss Edith Quade, as- 
sociate curator of the Education Divi- 
sion, Milwaukee Public Museum, and 
took a 4-hour tour of the city. There 
was a hat demonstration and a 
fashion show at Gimbels, a downtown 
department store. Elmer Goessel, Mil- 
waukee Art Museum, gave a talk en- 
titled “Chinese China and the History 
of Glass.” Also on the itinerary were 
a visit to Mayfair Shopping Center— 
one of the largest shopping centers in 
the world—and a tour of the Miller 
Brewing Co. 
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Your customers will be glad to know a JENSEN WATER SYSTEM 
not only pumps —but they are self priming and 
incorporate many exclusive mechanical features. Let us tell you 
more about all 15 JENSEN sizes and our attractive dealer discounts 


more for less 






JENSEN'S 
Model 11-W 


Jensen Water Systems 


Made by JENSEN BROS. MFG. CO., INC., Coffeyville, Kansas 
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BARGAIN counter 





All advertising in this sec 
tion is payable in advance 
Enclose your check or money 
order with copy. Rate: $1.00 
er line Minimum charge 
$4.00. No discounts; no com 
missions Count your own 
copy to avoid delay The 
average line contains 28 
characters (20 characters if 
all capital letters are used 
Count spaces and punctua 
tion as one character each 
Allow 10 characters for box 
number if blind advertise 
ment is desired. Closing date 

Sth of preceding month 
Example—March issue closes 
February Sth Be sure to 
address separate inquiries to 
each advertiser by using the 
correct box numbers Mail 
Box inquiries care of THE 
DRILLER, South Milwaukee 

Wis 











DRILLS FOR SALE 


] 22-W Bucyrus-Erie dr 
wit! casing reel and power 
lerrick hoist M 


ton Reo truck wit 











wl s Has ) tt.. of 
irill cable, 500 ft g 
line and casing line with ¢ 
tools Joint size, 2 x 
API 

1—24-W_ Bucyrus-Erie 
ing machine wit } 
rick Casing reel—less v 
derrick hoist wit! t 
drilling cable and t 
less drilling tool 

1 #55 Speed Star dril 
ing machine Serial 310774 
Mounted on a 2-ton Chevrolet 





truck with dual rear 
Machine fitted w 
casing reel, power 
drilling & sand lir 
casing line, less dr 
Wilson Pipe & 
Inc., 13400 W. Cart 
Butler, Wis., Phone 


1-8810 








string ot tox r 
$3,506 

1—1948 Model W, 1 
lines or tools, $3 ( Contact 


either R Q ; * ok 
sonville, Ill., or Taber We 
Co., Eureka, Mo 


1500 Failing, long mast and 
1 
kelly. 
Franks 1000. 400’ drill pipe 
3.751 
Franks KC, 32’ mast, 2 ke 


ly Fred Butler, 
Pueblo, Colo 
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Cyclone on 


] Model 44 
1 ruck with 300 


1946 Chevrolet 


it 4 drill line and 225-ft. 34%” 
sand line, cathead and starting 
equipment 32-ft telescoping 
lerrick Truck equipped with 
mud flaps, turn signals and 





clearance lig Will drill 4” 
g oles 
1—-No. 240 Star, serial No. 
complete jetting 
equipment, pump with separate 
Mounted on 
1947 Chevrolet truck 
1—No. 240 Star, serial No 
mounted on a 1945 1% 
ton Chevrolet truck. Has Con- 
tinenta power unit, starting 
equipment, less battery. 
l M ] 5 


8 with 


engine and hoses 





odel 35 Cyclone, 
ft. telescoping derrick, power 
hoist Howell jetting pump, 
starting equipment,  cathead, 


me jetting tools. Mounted 
” Chevrolet 4x 4 truck. To 

included and sold with this 
machine is a 1949 Ford service 
truck with water tank and pipe 





] No. ¢ deco 32-ft. tele 
ing derrick, pipe braces 
ower hoist, catheads and 
Mounted on a 
Machine and 


cables 


GMC truck 





truck in good condition 
1—#200 Mayhew rotary drill 

mounted on a 1956 F-500 Ford 

truck with over 200-ft. “*N”’ 


N 

1 and rock drilling bits. Ex- 
ellent condition 

1—1957 model 35 Cyclone 


with 5x 8 Howell piston pump- 

full starting equipment, cat- 

eads, telescoping derrick, less 
truck 

1—-Budo-Hebron earth drill, 

l H.B.O with rotary 

in derrick and square 


l some tools. Excellent 
condition. Mounted on F.W.D 
truck with platform and cat 


walks Please write or phone 
A 7 Cox (¢ / 
Marion St 

Phone BLackburn 





1—3#42 Cyclone mounted on 
1953 GMC with 2-speed axle 
Complete set of 6” tools, jack, 
bailer, bumper, tool wrenches, 
chain bar, etc. 500’ 5@” drill 
line, 400’ 3” sand line. Also 
electric welder and_ cutting 
torch. Priced to sell Listie 
Well Drilling, Listie, Pa. 
Phone: SOmerset 3464. 


A 55 Star drilling machine. 
Approximately seven years old. 
Mounted on a good truck. Both 
machine and truck are in ex- 
cellent shape Priced to sell. 
Roy Wood, Ionia, Iowa. 


#42 Air cylinder spudder, 
mounted on 6-cylinder Army 
truck, tandem, 10-wheel, with 
1 new tire. Excellent condition. 
Complete set drilling tools, 
2%-3% joints for 6” and 8” 
holes. Itemized list tools upon 
request. Harry Leise, RD #1, 
Portersville, Pa. 


Model 50 Keystone mounted 
on a 1949 Chevrolet truck. Drill 
complete with tools and lines 
for drilling 6” diameter wells. 
Price $2,000. Marian C. Tay- 
lor, Riverview Ave., Lincoln 
Park, N.J. Phone: OX 6-1540. 


1958 2U-W Bucyrus-Erie drill 
mounted on GMC 4x6 truck. 
Equipped for 6” drilling. Ma- 
chine has drilled less than 
2,000’. Original paint job. In 
excellent condition. Geauga 
Drilling & Supply Co. Phone: 
EDgewood  8-6301, Novelty, 
Ohio 


1—1957 Model 20-W. A 
clean rig with a string of tools, 
2x3, and lines. R. R. Long 
Co., Jacksonville, Ill. Phone: 


CHestnut 5-2613 
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DRILLS FOR SALE 


—1952 Model 24-L. Practi- 
cally new engine and jackshaft, 
swabbing gear. propane equip- 


ment. Recently cleaned and 
painted. Fairly new sand line, 
some drill line. Price $5,750. 
Trailer mount, casing tackle 


strut. 

1—1956 Model 55 Speedstar. 
Combination spudder and rota- 
ry. 240 feet of 214” drill pipe, 
Michigan centrifugal pump. 
Continental engine on the rota- 
ry attachment. Rig mounted 
on a 1950 F-5 Ford. Ernest 
Tate, 3836 War Memorial Dr., 
Phone: Peoria, Ill., 2-9077 or 
R. R. Long Co., Jacksonville, 
Ill. Phone: CHestnut 5-2613. 


1-W, B-E, with “and %” 
new wire lines, centrifugal 1%” 
pump, cathead, jetting tools, 
on four wheel trailer. 4 years 
old. Good condition. Sell or 
trade for 20-W or equal. H. 
B. Sprinkle, R. R. 7. Muncie, 
Ind. Phone AT 4-2879 


Failing 1000, hydraulic, 300 
ft. drill pipe. 414 x 5 pump, on 
2%-ton GMC. First class 
shape Ready for work. $5,600. 
Geo. Sterba, 5024 Lawn, West- 
ern Springs, Ill 


1—36-L. Bucyrus-Erie drill 
rig, 222564, trailer mounted. 
With new. shaft, new low 
clutch, 140 Waukesha motor, 
with butane equip. Ready to 
work. $9,000 

1—36-L drill, #42162. Top 
shape. $12,500. Also have tool 
houses, bits from 22 in. down, 
heavy stems, bailers, etc. For- 
rest Aikins, Rt #1, 
Ch andler, Ariz Phone: YOrk- 


town 3-397 


1 Bucyrus-Erie 20-W_ drill, 
complete. Drill lines: 700 ft. 
5e” line, 700 ft. 4%” sand line 

new. New 6” bits and 8” 


bits. On good Mack truck. 
Also pipe reel, 5-ton blocks & 
casing line, cathead. Good 


truck. New tires 
trucks. Everything 


Ford tool 
on both 


for drilling 6” holes. In top 
shape and drilling everyday. 
D. King, Rt. 1, Everton, 


Ark 


Model #37 Sillivan rotary, 
serial 525 5° 








#4525, 35’ mast, 4x5 
Gardner Denver pump, retract- 
able table, in a very good 
condition. This is mounted on 
a four-wheel drive Chevrolet 
truck which is also in good 
condition and ready to be driv- 
en at once. This is to be sold 
at a bargain price of $4,000 
FOB location, which is Central 
Florida. Contact us: Earl Van- 
Every, Inc., 2120 No. Rio 
Grande St., Orlando, Fla. 
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1—1954 Model 60-L Bucy- 
rus-Erie drill. 
mounted, equipped with a 326 
Buda engine, tool crane, cas- 
ing strut, casing line and block, 
guy lines and turnbuckles. 

1—Model 42 Cyclone drill. 
Machine equipped with a tele 
scoping derrick and Continental 
engine. Rebushed and repaint 
ed. 

1— Model 71 Star drill 
mounted on International truck 
Machine completely rebuilt and 
repainted. 

1—Model 72 Star drill on 


2 Model 21 W Bucyrus- 
Erie drills. Both have been 
completely rebuilt and_ re- 
painted. One equipped with a 
Continental engine and_ the 
other with a 4-cylinder Wiscon- 
sin air-cooled engine. No 
truck with either.. 

1—Model 21-W Bucyrus- 
Erie drill. Complete with lines, 
toois and truc 

1—Model 21-W_ Bucyrus- 
Erie drill with LeRoi engine. 
No tools or truck. 

1—1957  Bucyrus-Erie 1-W 
drill. Complete with all ro 
tary attachments. Mounted on 
1952 Dodge truck. 

1—1948 model 36-L Bucy- 
rus-Erie drill, tandem mounted. 
Equipped with LO-525 Buda 
engine and tool crane. Machine 
rebuilt and repainted. 

1—1955 Model 20-W_ drill 
mounted on 1951 Chevrolet 
truck. Machine equipped with 
full starting. Buckeye Supply 
Co., Box 1231, Zanesville, 


Ohio. 

1 22-W, #113169, with 
Hercules engine, 40’ telescopic 
derrick, fan blower, casing 
reel, spooling device, complete 


starter, rubber sheaves. Mount 
ed on 1948 Mack truck. 

1— 20-W, #113457, with 
Hercules engine, 36’ 
derrick, fan blower, casing 
reel, spooling device, complete 
starter Mounted on 1953 
Chevrolet truck. 

1—1-W, #114061, 
starter, piston pump. 
on 1951 Dodge truck 

1—55 Speed Star, #10762, 
with International engine, 36 
telescopic derrick, casing reel, 
complete Starter, tool guide, 
cathead. Mounted on 1950 
Chevrolet truck. Hickory Well 
Supply Co., Inc., P. O. Box 
602, Hickory, N. C. 


telescopic 


complete 
Mounted 


Bucyrus-Erie 22-W mounted 
on good truck. A-1 shape. With 
cable. $4,500. Artesian Well 
Supply Co., 195 Anthony 

E. Providence, R. 


es ‘GEneva 4-0198. 


1—1954 Model 60-L. No 
lines or tools but does have a 
casing tackle strut, trailer 
mount. Price $9,000. S. ' 
Schenk, Highland, IIl., or R. 
R. Long Co., Jacksonville, Il 


Machine trailer 


Bucyrus-Erie 22-W well drill 
with power hoist, casing reel, 
spooling device, 36-foot derrick 


Mounted on 1946 K5 IHC 


truck. Drill excellené shape. 
[ruck fair. Also oil forge, 
drilling tools, 4” to 12”. Photo 


and tool ia aiee on request. 
Robert E. Chitty, Inc., Oswe- 
go, Ill. Phone Aurora, IIL: 
Twin Oaks 7-6263. 


1—-Bucyrus-Erie 1-W_ drill, 
serial No. 114065, with 1%” 
Marlow jetting pump, 2 
7/16” drill line and 250-ft. 
3g” sand line. Mounted = on 
1950 Chevrolet short wheelbase. 
Contact: Couch & Son Plumb- 
ing, Edwardsburg, Mich., or 
A .. Cox & Co., Inc., Misha 
waka, Ind., Phone: BLackburn 


9-3791, 

One Bucyrus-Erie 22-W, 
1954 model, mounted on good 
truck. 


One Loomis K4, 1955 model, 
mounted on good truck. Call 
Eldred Dresden, Woosung, IIl., 
Box 24, Phone Dixon: 4 
2-6778. 


1—No. 6 Ideco with 32’ tele- 
scoping derrick, power hoist, 
catheads, 200-ft. wire line. 
Power unit is 4-cylinder Con- 
tinental with starting equip- 
ment. Mounted on a 1947 
W.B. Chevrolet truck. Excel 
lent condition. Complete string 
of 4” tools offered with ma- 
chine. Contact: Richard Hen- 
derson, RR 2, Kewanna, Ind. 
Phone: Fulton, Ind., No J 
72194 
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Three 24-L’s in good con- 
dition. With cables and trucks 
Also loads of tools, 2 extra 
motors, extra 6x6 truck with 
winch. Will sell all or part 
of lot. Ralph L. Gray, South 
ville, Mass. Phone: HUntley 
5-0449, 


20-W Bucyrus-Erie drill, 
serial #75849, without casing 
reel but with power derrick 
hoist and spooling device. 
Mounted on 2-ton 1950 Chev. 
truck with dual rear wheels. 
With tools for 6” holes Has 
drill and sand lines. Truck 
ind drill in good condition. 
Clarence Acker, 3934 S. 41st 
St... Milwaukee, Wis. Phone: 


OR 2-5667. 


240 Star drill. Good con 
dition with 4”’—2%-8 API 
joint tools, 350-ft. 4% & % line 
Mounted on 1945 Chevrolet 
#x4 truck in good _ condi- 
tion Good rubber. Price 

$2,300. Contact: Walter T 
Mobley, Indianapolis, Ind 
Phone: STate 6-8030 or A. L. 
Cox & Co., Inc. Mishawaka, 
Ind. Phone: BLackburn 9-3791 
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MISCELLANEOUS 
FOR SALE 





Use e fully 
sed Mode 
l 4-« 2%” Seria 
Neve operated after re 
t Suitable for 1-W or 
Ww $100 ¢ South M 
‘ kee 





Ur sed B liesel 
losed-type power unit, mode 
6BD 6-cyl 71/16 x 4% 
Serial 90634. Wit PTO. Suit 
ble for 22-7 | } 
7-T. $1,500 f.o.b. Sout M 








4 Unused B ne er 
gines mod 6B 6-cy 
t x 4 Ser Nos 
4¢ 11 
Wit tal B 
cy I 
ne engine, m 
6-cyl 13/16 x l 
63846. PTO and 
tural base Suit 








27-T, 29-T, 60 $ ) 
South Milwaukee, Wis 
1—Unused Caterpillar diesel 
engine Model D-311 4$-cyl 
[7 x 5” Serial / 587 ] #2 
SAE flywheel. Gasoline start 
ing engine Suitable for 27-T 
29-T $1,500 f.o.b. Sout Mil 


waukee, Wis 

1—Unused Waukesha natural 
gas, gasoline-closed power unit, 
model 6WAKU, 6 l. 6% 
612”. Serial 132702. With ICK 
starting engine Suitable for 
48-L. $3,500 f.0.b South Mil 
waukee, Wis. 

1—Unused Waukesha diesel 
closed power unit, model 
6WAKDU, 6-cyl. 6% x 6%” 
Serial 124921. ICK_ starting 
engine. PTO with pulley. Suit 
able for 48-1 4.200 f.o.1 
South Milwaukee, Wis 

| Unused Waukesha gzaso 
line starting engine, model ICK 
4-cy 2% x 344” Serial 
1929495 $400 f.o.b South 
Milwaukee, Wis 

Above engines 


x 





ff 


offered ‘“‘as 


is F.o.b. the indicated loca 
tions Subject to withdrawal 
or prior disposition Mr | 


E. Smart, Bucyrus-Erie Co 
South Milwaukee, Wis 


SO 2-0900 


1 Anthony hydraulic-lift 
tail gate like new SH 5( 

2 Strings 6” x 8” tools C7 
API joints Priced t sell 
Write or telephone A | Co 
& Co., Inc 202 W Marior 
St... Mishawaka. Ind Phone 
BLackburn 9-3791 


46 





Available for immediate 
shipment subject to prior 

Model 1-W well drill, dem 
nstrator, good operating 
nditior [ype D, for truck 
mounting (less truck) has I 
complete electric 
starting, L.H. cathead, hydrau- 


UCeE engine, 


( rotary drive unit, rotary 
weights entrifugal pump, 
piston pumy casing _ block, 


lrilling cable and_ sand _ line. 


1—Moyno pump, type CDQ, 
capacit 6 gpm at 50 psi at 
600 rpm, powered by AEN Wis 


engir 7 brake horsepower 
rpm, complete with 


ise 
Assortment rotary & 

toc + rotary tricone bits, 

1 mills finger bits, 4 Haw 


thorn finger bits and 3 car 
blades; drill rod 
vators, misc. tools and 

! Sale price complete, 
$7,000 FOB Richmond, Ind 

Write, wire or phone today 
for free information. Bucyrus 
Erie Co., Drill Div., Richmond, 
Ind. Phone 2-6111 





New pipe casing in stock: 
”, 8,6", B10", 42 ae 
conditioned pipe casing in 
stock: 3”, 4”, 4%”, 5”, 6”, 
a, 20", 2a. Cutting and 
threading facilities; attractive 
prices on request. H. Schwartz 
& Sons, 2235 N. Bodine St., 
Phila., Pa., GArfield 6-6464. 


” 


New and used pipe and cas- 
ing. Also used well drilling rigs. 
lom’s Well Driller Supplies, 
1225 Lancaster Ave., Reading, 
Pa. Phone SPruce 7-6331. 


e of all used cable drill 
ng, fishing tools, rope sockets 


jars 5 «stems. 0 bhailers, 5 
and 7” cement dump _bailers, 
1 drill bits, elevators, com 


tion. friction, horn, slip 

| circle, corrugated, side slot 
ind bell sockets, jar rein, jar 
tongue sockets, latch jacks. 
rope grabs, rope spears, blind 
OXes anvils casing bowls, 
bumpers, drive clamps, drive 
heads, steel die nipples, casing, 
tubing, rod hooks, wall hooks, 
forgey jacks, circles, lifting 
jacks, fishing jars, rope knives, 
casing mandrels, 
casing spears, 

ps rings, slips 2 
to 1 ” hollow reamers, spiral 
1] star bits, wing subs, hole 
6” casing rip 

sockets, spuds 5 





tubing and 


spiders 








iighteners, 
pet tubing 





to 1 neh, tool subs, swabs 
” to 7”, casing tubing blocks 
casing tubing hooks, chain and 

| tongs, never-slips, tubing 
nd pipe tongs, tool wrenches, 


wire ropes rri State Tool Ce 
Box 827, Parkersburg, W. Va., 
Phone: HUdson 5-5121 


One new set 514” dia. Spang 
3 7 API 


weldless jars, 2 KS / 
joints Price cheay Artesian 
Well & Supply Co., 195 An 
thor St East Proy R. I 





\rmy 4x 4s and 6 x 6s, some 
ike new. Schwartz Auto Parts, 
Lancaster Rd Clinton, Mass 
Phone EMpire 5-6000 


Oster power boy portable 
pipe threader and cutter for 
1”, 5” and 6” pipe. $500. Write 
R. E. Bailey, R#1, Pittsfield 


B-210 belts $3.00 each 
Pumps and repairs. J 
Fredericktown, Ohio 


EQUIPMENT 
WANTED 


Drilling rigs and _ tools ( 
and 28-L Buevrus-E 
well turbine & gear drive 

P.O. Box 47 





rge capacity 
Orlando, Fla 


24 or 60-L) Bucyrus-Er 





o1 
72 Star. Give complete details 
Write M E. Renfrow, c/o 
Kentucky = Grill W 62. 
Central City. Ky. Phone 39 
or &1f 
HELP 
WANTED 

Experienced, — reliable cable 
tool driller for rock and screen 
work Steward Bros.. Inc 


Schenectady, 


P.O Box 976 
N.Y 


Full time job The weather 
conditions — cold Must have 
good references and qualifica 
tions. Call 4-2568 or write Box 


716, Tioga, N.D 





When 
Writing 
Advertisers, 
please say 
you 
saw it 
in 


The DRILLER 











The Driller 











THE REMARKABLE PUMP 


WITH THE 
PLASTIC 


INSIDES” 


$195 — One hundred and 
ninety-five dollars! 

That’s the suggested re- 
tail list price for this new 14 


hp Goulds Silent-Flow Sub- 
mersible! 


How can a pump with so 
many new ideas sell for so 
little? 

Look inside. See the im- 
peller, guide vane and cover 
plate? They’re made of 
BYRITE—a _ new plastic 
selected by Goulds after 
four years of tests and more 
tests in the lab. 

BYRITE holds some ap- 
pealing surprises: 

1. It’s highly corrosion re- 
sistant—yet it costs far less 
than expensive special 
metals. 

2. Its light weight is easier 
on the motor during starts. 
3. Its light weight is easier 
on you during installation. 
4. It permanently maintains 
its size and shape; water 
absorption is low. 

5. It can be accurately 
mold precision-fitting 
pa 


r 


6. Minerals and algae de- 
posits can’t adhere to it. 
Water tastes better! 

7. Because of its high 
strength and resistance to 
abrasion, BYRITE wears 
and wears to lengthen life. 

The unique shaft you see 
here also contributes to the 
long service life of the 
Silent-Flow. Because it has 
six sides—called a ‘“‘Hex-A- 
Drive”’ shaft—it provides a 
positive drive with minimum 
wear. Impeller keys—the 
weakest points inside most 
subs—are eliminated. 

In fact, in test after test, 
this shaft—plus durable 
BYRITE parts—outlasted 
all others in wear and tear. 


For instance, the Goulds 
Silent-Flow has been run 
for 170,000 cycles without 
the ‘‘Hex-A-Drive”’ shaft 


and the BYRITE parts 
showing a sign of wear, while 
subs it was tested against 
quit at 100,000 cycles. 
This new drop-cable de- 
sign—three leads in a single 
cable jacket—simplifies in- 
stallation of the Silent- 


-[ ~ 

ea 
Flow. You just plug it in— 
no splice to make, no possi- 
bility of making a wrong 
connection at the pump end. 
All controls remain at the 
surface for accessibility. 

Should you ever have to 

look inside this pump after 
it has been in the well, it’s 
easy! Pump pressure is con- 
tained by this stainless bow] 
construction, without gas- 
kets, rather than by the 
casing itself. This permits 
plenty of clearance between 
casing and bowls, so dis- 
assembly is fast and easy. 


This Goulds Bulletin will 
fill you in on all the details. 
Get your copy by writing to 
Goulds Pumps, Inc., Dept. 
DR-10 Seneca Falls, N.Y. 




































Outgoing NWWA president 
Colo., presents V. C. Mickle 
Certificate of Appreciation,"’ 
to Bucyrus-Erie ‘“‘in grateful 
ticipation the first 


Floyd Oliver (right), Greeley, 
left), Bucyrus-Erie Co., with a 
which was given by the NWWA 
recognition for continuous par 
10 national water well expositions. 
1959 expo 
in Milwaukee, Wis., last Nov. 16-19. Looking on 
Bucyrus-Erie representative C. E. Stewart. 


in 


The presentation was made during the NWWA's 
sition 


is 
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